
 

 

 
Participant comments from Jeff Mowatt’s presentation held January 18th, 2006 

 
“I think Jeff’s session will double my 2006 gross income.” 
 Sam Teo, Realtor, Re/Max 
 
“This is vital information that sales pros need to take their business to the next level.:” 
 R. Ryalls, Realtor, Prudential Real Estate  
 
“I have been selling real estate for 20 years. Thanks to Jeff for reminding me about the value of 
controlling my ego.” 
 Kelvin Neufeld, Representative, MacDonald Quality Olympic 
 
“I gained skills on dealing with people.  I especially learned a lot from Jeff’s discussion of the 
‘failure of friendliness.’” 
 Andy Chu, Realtor, Royal Pacific Realty 
 
“Considering the years I’ve been in real estate, this will help ensure my knowledge is not 
becoming an ego issue.” 
 Daryl Conden, Salesperson, MacDonald Realty Olympic 
 
“Very motivating!” 
 Janet Fontaine, Sales Rep., Royal LePage Fraser Valley 
 
“This session gave me more tools to add to my personal and professional work shed – watch what 
I build.” 
 Andrew Hudson, Salesperson, Royal LePage North Star 
 
“The content was great!  It gives one pause to be thoughtful.  The expectations of customer 
service – loved it!” 
 Gary Shepherd, Managing Broker/Realtor, Re/Max 2000 Realty 
 
“This will help me say things differently.  I will think of my clients in a new light.” 
 Mary Koeing, Sales Rep., Remax Little Oak 
 
“Jeff’s session will allow me to better assist my mature realtors.” 
 C. Tolh, General Manager, Royal LePage Coronation Group 


